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Tips for Marketing to Construction Companies 

 

 
Marketing your products to construction companies full of field experts and professionals can 
become rather complex. In the industry, construction companies have a limited audience and 
a range of competitors to compete with, so intensive research combined with western 
industrial contractors directories in Canada is required to establish a good strategy for 
marketing. 
 
When you are in the construction business, the key is to properly leverage the western 
industrial contractors’ directory in Canada to keep the gears of your business running. But 
how do you attain customer loyalty? Here are a few marketing tips for construction 
companies to keep in mind. 
 

Why Should Customers Do Business with Your Company? 

Potential western industrial contractors will only respond to you if you develop and offer an 

effective understanding of what you are selling and why western industrial contractors should 

do business with you. Your customer is bound to ask you this question. Therefore, you must 

provide remarkable clarity and unique selling points that entice your potential customers to 

initiate business with you. 
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Get a Sales Appointment 

 

As one of the construction Companies in Canada, to deploy your marketing strategy, you 

have to convince your potential customers about the value that your company holds and how 

it is different from other construction Companies in Canada. To be able to convince them, 

your first and foremost task would be to attract your customers to get a sales appointment. 

The sales appointment would not only provide a platform for your customers to ask questions 

about your company, but you would also be able to gather insights about what your customer 

is looking for. 

 

Steps to Increasing Sales for Your Company 
 

• Find Potential Customer Leads 

It’s best to initiate the process of your marketing strategies with two lists of customer leads. 

One with potential new customers in the directories and the other by sorting out the potential 

customers you have had in the past 3 to 5 years. You should also thoroughly review your 

database in order to identify which western industrial contractor’s directory in Canada 

customers have the potential to become loyal and remain long-term clients. This process is 

extensive and may take days and weeks to sift out viable candidates. After that, all the 

information that you were able to extract should be compiled using a database tracking 

system so that you are able to sort out all the customer information according to your needs. 

• Implement a Consistent Marketing Plan 

After sifting through the western industrial contractors’ directory in Canada and finding 

potential customers, the next thing to do is create and implement a marketing plan that is 

strong and consistent. All your research efforts will be rendered futile if your marketing plan 

consists of one-time emails or calls. You have to determine how you would be able to 

constantly reach your customers to establish your brand persona and credibility within the 

construction industry. Email marketing, social media marketing, and other techniques 

contribute their due share to establishing and growing your image. 

 
• Set Up a Meeting 

After you have gained recognition from your potential customers, your next goal should be 

to set up a meeting with the said client. In order to set up an appointment, you might have to 

initiate a consistent emailing program that would help your client familiarize themselves with 

your company. It is best to curate the emails according to the products and services they are 
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looking for. If your offers are attractive enough, they are bound to set a meeting with you. 

The next and the most crucial step is calling them on the phone to give a brief overview of 

your company and insist on setting up an appointment to discuss their needs and pain points 

in detail. 

 
• Present Winning Proposals 

After the first meeting, you would have the time to gather facts and figures. In order to 

become a part of the well-reputed construction companies in Canada list, you would have to 

figure out how to effectively persuade the company to buy your product or service with a 

winning proposal. Like the first step, this might require a little research before presenting your 

best business proposal. For that, you might have to mention the jobs you have completed or 

customer reviews to establish your credibility. You have to attract them with your solutions 

and how it would be beneficial for them to work with you. 

 
• Create Loyal Customers 

After presenting the proposal to potential western industrial contractors, you need to follow 

up with them according to your marketing plan. This tells them that you care for them and 

can provide them with after-sales service as well. Many companies often give up on this step 

because staying consistent is challenging, especially if customers take their time to respond. 

But it is crucial to remember that you have worked hard and, therefore, should not give up. 

With an effective marketing strategy and consistent sales efforts, you will most likely 

complete the sales or acquire a prospect for later sales. And once you are able to, you have 

to make it a priority to stay constantly in touch with them even after the contract ends so that 

the relationship is reinforced and the chances of gaining a loyal customer increase. 

 

Looking for a company that would help you connect to the best industrial contractor in 

Canada? Do not worry. Scott’s Directories is here to assist you in growing your business by 

providing you with an extensive western industrial directory. So, contact us, or visit our 

website for more details. Expand your customer base through us today. 
 

 

Original Source: https://www.mwposting.com/tips-for-marketing-to-construction-
companies/ 
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